HTL is a leading Japanese high-tech company with over 30 years of
experience in developing and delivering innovative technology

solutions, including advanced software and other high-tech products. With
a global presence and strong financial stability, we are a reliable partner to
some of the world's most prominent companies. Our corporate culture is
characterized by deep technical expertise, entrepreneurial spirit and an
inspiring team spirit. Our strong technical support function is a key factor in ensuring satisfied and
successful customers, which also drives our long-term business development. We are now investing in
expanding our operations in Europe, with a focus on long-term partnerships and high-quality service. Our
customers are mainly located in Germany, the UK, France and Italy, but our international assignments also
extend to other parts of the world, such as Japan and the USA.

High Technology Trading & Liason

Technical and International Sales Manager
who can close deals

Do you want to work with advanced technology at the forefront, develop long-term business relationships
and be part of an international success journey? HTL, a leading Japanese high-tech company, is now looking
for a Technical Salesperson for our office in Stockholm. Becoming part of HTL means a unique opportunity
to contribute to our European expansion and work in an international environment where innovation and
long-term business results are in focus.

As a Technical Sales Manager with us, you will:
e Be responsible for sales of our advanced semiconductor manufacturing systems.
e Build and develop long-term relationships with customers primarily in Germany, the UK,
France and Italy.
e Work closely with our global experts to create value for our customers.
e Travel frequently (approx. 100-150 days per year) both within and outside Europe to meet
customers and partners.

We are looking for you who:
e Have a strong technical and commercial understanding and experience of working in an
international context.
e Are business-driven, initiative-taking and driven to deliver results.
e Thrives in a dynamic and multicultural environment, with the ability to build relationships
across borders.
e (Can travel frequently and find it as an inspiring part of the job.

What we offer:
At HTL, you will have the opportunity to help shape the company's future in Europe. We offer:
e Afree and developing job with great responsibility and influence.
e The opportunity to work with cutting-edge technology and contribute to successful collaborations
with leading global players.
A dynamic work environment that encourages innovation and personal development.

Does this sound like your next challenge? If you have any questions about the position, please contact our
recruitment consultant Peter Ternebring on +46 70 639 88 89. Send your application, marked HTL, to
peter.ternebring@confideraurval.se Please read more about HTL and our business at htlco.co.jp
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